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poma PR g B R White(1959)# 1 2 (effectance) £ 4 - Adp i 1
HELFERNFLAGRBKF AL ETB CHIFAZ 0 HREL T F Y 3TH
@ AR TR LA o Bandura(1977) 4% J1AL € inAeIRid o in s p A
»ci 77 4 (expectation of self-efficacy) £_ik 88 43> i 38 2 3417 49 B i S 17 L L ﬂ}
FefmfFy et R& - p A2 LB AYE L g rahp Mg » %R
pEAIR AR (AT ~ ¥ & 2 > 2007) - Di Giunta et al. (2010)3% \5 p #*
e FR 1A g A2 B - % % E ¥ (outcome expectancies) © 45 A 1

# ¥ faar o o Aok 7 4 (efficacy expectancies) #4g i 1

PARIBIBTHEIF IR LG FRP A 0 R RF P AR R
g AL Fla ¥4 N E g LD FIEFES § RRES s
AEFFA R L p AR R M AR ESE T R
B P FEEF 3 94 & & W w0 i 4 pe (Philliips & Gully,1997) -
Youssef-Morgan ,luthans and Avolio (2015)z% & p #t »xae E_ BRI p e 7 7w %
SEIBRIEREPREDEE UE BN AT P AT BT R

FE &R 4ok 2-2 9751 o
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222 p AT R

B % (& %)

&

Bandura(1977)

BARH R A MR R T

Philliips & Gully(1997)

EFRARAAEE B RE AN R
g AR A Fla ¥4 I E s RGE 0 Al FE

s € BILES sl TR RS o

Nilsen(2009)

B a A BB A R i Y

nNs

AR RIALR -

Di giunta et al.(2010)

PR FREIRTEALIEE ) - LRI Y
(outcome expectancies) » &g f 1 A ¢hRiFdE Fl R P
B F F om0 = H ki 3f 9 (efficacy
expectancies) £.45 f 1 p A 3 LA BT HE F R

It oo

Schwarzer(2014)

E AR R AR 4 i

c
= »

B8y BB A B e

L IR
JUL;/"» If:"“ °

Youssef-Morgan ,luthans &

Avolio(2015)

o

A A BT 3 Rel RIS

PMEPBRMENETS NEF PP AP o

P S

Dull(2015)

BT B B A AT EREE I YR

HiE AR o

2373~ B % 2(2007)

o A AHE L A Al 4 L

i p LA AR

_25-




Ak 5 (2013) st HB AR A 4 R B X2

RS T AR R (TN b p A e

I E S 4 A 22(2013) BAGRR EBAG B nd 2 Eahemp

TR KR AT R -

2
w7

)

& Fif o p Ak BB A H S T E AR ahp Ay 4 R - 3E 1 (R 53
FE R Bt BRI p Aok aRER > f B H- EEARE AP p Ao £
BAILS p e R FRF 1 Fehi 4 &1 TR & ahfe R oh- B3 B - A g
Hep Fomi TE S R FRTEY FH MOOCs eniesh i se2 F it g j o
PRAGZ AR SEY RAE -

=~ p AN DR

Bandura(1977)za = p 2t »zic ¥ 4 & = B e o - AA2 & (magnitude,level) :

AR A G FEPFenfRia 4 e K5 - Zag i 1 (generality) ¢ Zu B gE i en

AR SR E TR = A5 R (strength) @ & dp B 4 i S 4 X FIEE T k0 Bl AR
)i o

Sherer and Maddux(1982)#-p #»zic & 5 & Biee @ Lp sz d] @ A4
2P L ERFLARMTEG 4 20 R LRHEp i PR
SR E 0 - S

Bandura(1986)#-p 2\ »xay & 5 — 4 p 2 s (General Self-Efficacy) 2 #5x
12 p #¢ 2 (Task Specific Self-Efficacy) s # 5 > = 3 £4p B E p 2 L0

Lenf o A B AR E AL (TR AR

<

Rudolf and Johannes(1998):x & p A »xic ¥ 4 5 = fasgd] 1 Ly 4 42k © L4
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BAamTpiReyd A2 pHoi & 23FF-R g B L ARF T8
PIFIEE RITHEF R 2 DG & S 32 B RR P Adp B A AT FIEPF > L6

FIHfRAD Rent 4 o

ns

=L %‘3 i"éﬁkéié‘éﬁv%ﬁﬁ@:}%%‘?—ﬁlﬂf% Pau’g"};iﬂ’j%ﬂjj
AERFTRERTEY F e MOOCs chigesp ki sp MArzivfzk » 1 & P4

Bandura(1986) ¥ — 4 p Morkic  Edp R ¥R T FV F#H0 P £ MOOCs e =k &

BB APt chz@E s A7 Bod @ LRI FY Pfph -

B T - AN Tl Ry

Huam et al.(2010)4% 34 & R & frd + M2 - e 2P H pb | LA > A7 4 8
g p A AR AREDER FlF - o FHLE S F2E L F (2012
PR B BB R e R e A Y AR TS o F gt p Bon
Rl ARSI AREFIFDEL LTS  HHHQ016)F A E R ®
1HREEHABEEY AL S RIEA SR ERHMEY AERT
TN F SRR R AH 0 F TP AR R et~ @ i
A 2 37df o B T4 (2016)4F s B R SM AR T TR AL T A B

S N EESRE E VRS £t N TR A SRS Wt

Hepwsi SR ARALZ e BB o hZ FQOFTAL it ¥ TFIF R
APP ERTE & S PFF AL R p Aoci BB HAEE @ APP RLY

ERELHIEFL e R - FE PHFFF LV Ao p Aoki § R LA
FEALERSTEDPT FN AL EHERTR FV T4 3 ER
g

i ’_ﬁ PRy $EE BKET AR PRl RO
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- B GREH DTS

o
|4
|

=

bl

B % 17 49 (Relationship Marketing » RM) 245 % i &2 4 £ 3 & B Thad =
DEFRE ZAEFH  EFLPR BRI RBELESDED PR
(Copulsky & WoIf,1990) - B % i7 4 ez o £ 3 B 3 % (Bagozzi & Yi,1988) » # %
Penf i g LR R B AL 2R (Armstrong& Kolter,2000) - Gronroos(1990) -
SRR AT RS A N E S AR 2 F R B M T - Wilson(1995)4;
DR SRR R PR LR T B EHI B G
KE - 75 o Berry(1983):n i M % 74 8 - A% » B PP EER 5 x5l
(Attracting) ~ £ = (Building) ~ *4¥(Maintaining) # # = (Enhancing)z B # v > >
Yo 2-5 470 0 B TR T A5 MAE UAFAR T M TR AR RRAT R R RS B

Toikfpe BREF TP

# = (Enhancing)

A

a# (Maintaining )

A

= (Building)

A

#% 51 (Attracting)

B 2-5 B %7 4 e

R kR - Berry(1983)
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MAEHHT EEa 3 RARIFELE HaSWASRY B 21T

S W LY P AN SRLE R PR S Y SRR N
ES

,,v]r W T 4 "’ﬁﬁﬂ S IE;V—J] itz B ]j’%tl% =R m-&iﬁﬁ:}f&ﬁ% }éﬁ%fﬁ-#f‘g\ﬁﬂﬁ?

s

PFRMGOHS BHHEEI IR B TR I fEREETA L R F
WEBBP GO A T I EREME L CE A SHIRG M ES £ T
WA B R PR § R F(995) A M A A Ly B2 S AR
AT PIM e o T F S (2005)5 5 Foomenb kT
B ER BT RS Ll 2 R S IEP P ek dE g )

Foo AL RMY A AR DAoL 2-3 977 o

%23 p Aok hiA

£ (& ) T

Berry(1983) B 748 - AR o HPFEOE B S 3] (Attracting)
i * (Building) ~ s24¥ (Maintaining) # # = (Enhancing) =z &
Wk o B TR TA R R LA E M ek AR R AT,

REEEERE > T ikfpe B R §] 2P %o

Copulsky & WoIT | g 14 (= 44 5 4535 16 2 4
(1990)

LIBM R - BEDETH

g

BR O RSEARBHLEY

Y
fi”
ﬂn&
\#

\‘fr
<ok
s
k-
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Gronroos(1990)

Wilson(1995)

Midirs I AN aEe s FEAAEE AR o uD

R ER R R E R N

Landry(1998) BT AN R TR TR B &
AL EE 22 RAIGR G nES B AL
BIPRFE o
Armstrong & \pEsab s p nlESFLRLLHELPBR
Kolter(2000)

Taleghani,Gilaninia &

Mousavian(2011)
HEEMG AR R RE MRS I 5 8%
EFFSREERREE RS VHASE LIRS
PR R o

* 75 #(2004) MREH LI RS Ed s Jhd T8 s B2

Bopde B B BRI 0 SARE R R W e 2 o

o BRAELT 8340

¥ sk %(1995)

M Ay BAR S A EE SN B

% % = (2005)

FALK R AT

%

Ay

o

Fe R ARBFR MGG Ny E2E - ARFH O BEERS
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~
N

¥y

¥

g g EELEUREE AR

T

FRELHR - MOGEH ORI A1 % 58D DA FERL

Bk 74 e 5V

P i

T ofs s BRI Z R BB A B PR > B AR

B PR AR

SRR L

Z, (R4

% = 8

M o g EREIEE EocE A SSRGS TS § TR A H L
TAABL EARDBEIEILB AT TRM A IR ERFREY T4
S = AN *ﬁtg I BRI R BRI A F'T‘Jf\_’”"‘\"ﬁ“‘% BRGE B3 X

?i?%‘?”i@#ﬁ Hp e M ORI BEERLEREEL P B I B
A A
oM e

SEFEE- B AR E I A SRRt RORE AN Kk R
SHELGHAPFRILFRAE LR T K= F  BR2Sg% i g8

(Berry and Parasuraman,1991) » % ke B 2 Fe B2 #8 7)

BB L AR

BREE)EILA R VEEF(C £ EF 2008) - Berry and Parasuraman(1991) -k 1%
FHEE> ARG > AW

1.k =x - © p4ax:d ¥ (Financial Bonds)

PR BEHS NS IV EFH ARG A S EELEGRAFIFH
B XIS T RA FHFRA CFFR AL RERBEAEN LGS
RAE SR RSB IR RS R L RO LN GEHY A
&35k B0 o

2. R =t = 1A ¢ +ig % (Social Bonds)

BREFA S R BRI Mg 2 B R AR B RO

T H(Han,1996) c 4o & ¥ 5B R 1 T W L AR L R o Fix 4 p+

T
Ll I}’ lﬁnu '



SO EBERERER IS LD AREEM G o
3. k== :sﬁ%ri@ & (Structural Bonds)

PREEHS RRAREE AR E AL H LA PR R

St
I
i

EEEETS @ R FRE) TS RS REMEH L EAL S

B S EEFREY@LS 0 AWM GFH R EM REE
24 MiREHz BE=
= G | FH L BEE | HEALBR

JRI:ZAZR | s A

B Mariae s | R A ¥ !
RN R E A i PR ¢ ¥ ¢
Bz ety | 2 FRERIEHEBE ) P I FE R

74 &k R : Berry and Parasuraman(1991) -

Kotler(1992) i 45 &£ £ 7 FAF 2 ch % B 2 * L BRI K BB 4 (740 4 5
# # (Basic Level) ~ 5 J&(Reactive Level) ~ % = (Accountable Level) ~ i & (Proactive

Level) % 45 & (Partnership Level) 7 i & =t (22 £k 3% 1992) - #* 5k (2016) & " ff

AEMRT BEAE AL S EPAN TN TR LERILA S ATy
BT AT B S PEAdod 25 51 o
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%25 MGEHI BE=
74 R =% WP
F = - A S S Bl - BRI AT M R
i’xﬂ"’“l AEFEZ o
R == AE At BEE EIRIEH o B 2 2 N

FRAIGH | B RMPERS o mEs a8 LR g

Bz CEHBASG  EHURRL > AR REE

FEA A | PRI ASMER IRTAKBELUE NP AR 0 0F

R o CEH LA EFTRSEHE e i
AEAlEY | BRIARSEB AR REN PR £ EP LAY

K= 1 CEFIREMEIRS P ELLE Rt A
EPAFLH | o TFEEERA ST o T A Nz LY EE

B B R TA o

FH KR AT Kotler(1992) ~ # ik (2016) -

= RE
HHERITR Y RET LA TARERTEV XA MEE L MG
FHMAESE R R S R VR B AEE Y LR 2 A

AEHEER W BRA L NEUREE RO REREIRB E2EEY

z‘m\

_?]ZFE',& SRl a0 3B ‘*T#F’L FE R E AW E vﬂgg‘f“ﬁ S o
VRS A NERHEEY FR DM G s REFY HOLFR R E
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PREFAR L B 4 gL 4 Fgt A7 7 % Berry and Parasuraman(1991)5 & <

B AL ¢ AR B ARG LR B R R 6 BN R T

o

TREFAR BV A AR LR

S MREHRRE LR

F %78 (200745 340 4p f BEA HESS 0 v AR (SEM) SRR M 1% 17 4
SRR LA M G L DR R R AR AL PRI
T FE(015)&- $Br 5 PR LARAT Y 0 R M G T HER ARG e B

o R TEEREEEGR B ERAE FUCALLY FER fRTERY

T A RDBOF Mg ETR - HLBQE)SHERESFT - B
FEALRESCEMN GEHHELIEL AR SIS EFI BT T Y

I\

LG & O PR RS < HRe 2 P L 2 FRQ016)F T 25 HaeF 3

Ao R EFERFAPEEF G P FFITH X XA Adc it g

AW GEH Y DL MELARM - FERQ010FHEFFFALE Y Y

GEHEG AL MBRR SR SRR ERF RS A Ao

i

RELHEEEY AR EPHI R AE(rARE RAE S FE

A ¥

by

F)FE T RRTRETMGEHERY DREFHEFRT BT - FaET ¢
AR Bl AR S e - BAEH S KM SHEL KT A FHER
FRIEFYTEMGARAHTR IRTEY FR AFOETL
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- MY AT

F P PRT R R R Rk AN TR S R

o

RAFEL i A RFI G ER SR % 22 BB 7 7 5 (Engel etal., 1978)
SRR AT AR RI Lo n LR RHETSIERIFEHF S
£ & 4 #&(Schiffman & Kanuk,2002;Kimery & McCord,2002) - ) iﬂ( I B
LTRAH - BEF o7 1L g 4 o Hsuand Lin(2016) % ##7 5 » # MME-F LA
FHer {e L5 B ARPMME - BF LA (Purchase Intention) &4 B + 8 & pEF
FAEA SRR R Ty 4 LR F F R e L (Spears &
Singh,2004) - Zeithaml(1988):n 5 PEF L AR A A K F F 27 5 i i 5 » B

A 2 R ) £ % & o Dodds,Monroe and Grewal(1991)#-pE- 8 & 5 2 &
AR EHEARTRERL BB ALPE LI e LT R LMY 7
s fh oo 3L FH(1987)70 5 BEF RAF ALY B H A S & W T 2§ H T
Flpes 2 BRE- A2 2375 - 345201005 pEF LAY 7 F
AREA LA ERE A HN A A S S ST 0 S b

EPEA) ST L e o 3F RAER A (2010)38 5 RER R B F BRER A ST 0 T
FARMA w2 SR T F R p PR REAZEE AT AT H#
PLY RBE &I 4ok 2-6 47T o

1 2-6 BT LA

FH(# 1) RN Rk
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Zeithami(1988) HEF R AT R R S L S B A

HEE mf x% B o

Dodds,Monroe & B AFmERI R %4@% P AR N N N K S

Grewal(1991) o . . ,
SE S e > LAY F LR T L

Spears & Singn(2004) | pg 3 % fF(Purchase Intention) .45 # « B & pE§ 3 A &

RORFATR DAY 4 I P T e B

7L 1 (1987) T AL R A A RS R g )

F & 1(2010) PR R B E ek R AR L T AR H
A

FRALE A (010) | R RN fF BIF AST  fe b M A SR Y

TR KRR AR

FEIHBF NIRRT Y ARATRG FFIF AL DT R
FAAA  ELMR O IAR o R LA BT FRA S SRS i
Pohmr g SR ARG R ERT AL FY F IR A Y

5 T

SRR REOFE S

Zeithaml(1988)4p 1 pEF & R AL ‘“”‘: EHASOIRIFA 2 TG ERE A AT
AR AR TR EFE Y AL AT M CBREY 2T g

§ = #273 - Dodds,Monroe,and Grewal(1991):% 5 p-§ L AR ALY 7 § BE MY X
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YA SRR S T 2 LY S R Y TR BT W = i# £ % - Cronin and
Taylor(1992)r+ & — R 3533 B 3 3t # PREF L A7 > Biswas(1992)7% 5 2 o &
VA R S ) B S R PR i B R S A S R L
A E R e A PLE 0¥ i E - Zeithaml and Bitner(1996):%. 5 MEE RRE T A
% % 3 R (Loyalty) ~ #& # 7 5 (Switch) ~ B & £ # { % (Pay moer) ~ 3R E J&
(External response) %2 p % 5 J(Internal response) ® I B, o #4177 1 L FFH R

FRTIEVFHNERFRIEY T4 H R R OmE LA P 5T

Biswas(1992) 7% d eHfir €t > HALR LAFA 5 T AR 2 e i AJLERET -
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¥ PAIRyESE

A5 Y rn v

AREALEE R - S AFIRESRR S AF IR Y

N
>

m
ETIN

Frilse & i Falagre st
¥- & FPIEREER
#7744 Venkatesh ,Morris,and Davis(2003) & 45 % #io5% (UTAUT) i

EEIE S P ARERER T AR EL AR L EE A S

e
,‘m
O~
[x}
7
T
h:2
Qb
&
=
[y
4
el
=
A
o
o
|4
>\_.

AR R B 3157 F 0 p RS
SR AR S IR S oI MR AEPEET B BT

Ei% ;T‘T’LE_’F'_ PR ERY @;%EH;(MOOCS)}&_} 5 4 _%z /}!‘E’ F3 e

H AT
H1
CIRIEFE:) H2
H3
FR—
AT PR R RE
H4
ERENEE I
H5
B % i 4

B31 7%
RPATE P R L E S AL RN R AT
HL: Bbr s 29 5§ Al i 2§ MERE -
H2: rapfrant % 5 6 SE ) AL T MERE
H3: Broffrstt 8% X S < s ARE I HFRE -
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HA - okt 4 A M GEAHMEE LR HFRF -

HS : Eokir ot b 3 FAAEPFHME] LRL BFRF -

-8 FIHE
AFTUEFRFRIEYTL 23 IRTEYVFALHE wERD
Coursera ~ Udacity ~ edX & = +~ = % > 5 # ShareCourse 5 B 4 ~ ewant 7 4 &
SRR Y 0 AP LET R SR A MR RALEE S U £ e
THERNR D ERP AT
-~ TR

PEEATHE LTRSS - RO AL FAFRIER LR TR RR

AAT PR AR BT R S kRS Pk £ ¥ (2016) iR
RN LR R SR AE 4 P35 Ao FP AT B XXX
THCIS R NEE L 2F EAEE T AR B 5 R E XX B G xk E vt

Fa XX% -

e Al A

FREFE A2 SB35 AR EF 77 —%ﬁ% PRS2 e
MFERA S R ER SR A ISR SRR iR PR (2014) SRS
BAED R AW 10% &2 BALg%E ] R BT P 5 300-500 4 o
PR AT B 5 400-800 A v 4 REATS Bodf 4 500-800 0 A > REIMATE o B
& % 800-1200 - 57 5 %% B B B R XX B B I B

P22 EAHEEREN L G E XX ol S wicd i XX% e
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Fz&% Fpi1k
AT R L P HERIRN G Y NI AR Y LR
e b p Asa M GREHERE 2 M é}];%.?fbﬁf.; TER LA A/ L
Sl g ERBHE O BEFF A FEIPRERE > BE B RIR L o ATy
P ERER Y 25 4T gt B ¥ & (Likert type scale)ig 7 vk o K EEF 4 B ROF
AAFAA ST BEsGE > BHEY F R BUWRERLFHE R EE L

= BN o A u 5 I  H AR AT B

\f

Uit s MR AN Y
%ﬁiﬁ‘%*?%’ﬂﬂ%‘%*?%é%ﬁw‘ﬁw‘ﬁﬁﬁﬁ%‘ﬁﬁﬁ
B BEAE T A BE B R AR KR 5 B A TS & MOOCs

FHERH B BAHG AR £ ARk 3-1 4 o

H & I8 ¥ ?Je

1.MOOCs ¥ 12 §Tes 20 4% B N e £ 30 o % % % (2018)

s

2. MOOCs eFvgfAic 39 ;R AN ML (7 30 F & cofp B 23 o + % & (2018)

Faw |3 vtArB B Y 250, @ % MOOCs it 59 { ac §es
* % & (2018)
Y | Ry -

Y F Tk
4.MOOCs & & eivigdz > iv 4 & A\ ehp A& Fo
(2009)

S Rt

£
T
=

A MOOCs 0k safedk (g A 2§
(2009)
T

6. 2423 5 MOOCs =7 ,% w'friﬁ Thm Lo ghi?r o 2 F 5ok
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(2009

7. %% MOOCs s zbgfe v » g & £ o

IS R

(2009

8. mALF AR L 5 TP & 4 % HNO0Cs Az > € 3 4

A H T AL

LR N

(2006)

9. 7P % 2 MOOCs i * Az B F X2k > AW ¢ ITF

o

3R B &

(2006)

10. Fig iz @& % i MOOCs » ¥ & JJ AP - A4 ¢ 18

B-Af

S VAN R

(2006)

11. 2 4p 12 AP T MOOCs 7 12 4 4c 54 82 93 4 e %

ER YN R

(2006)

12. = & & * 548 i 0 MOOCs L% st » 5“%.%’}3 [N

2 F > Lk

P By (2009)
Ay |13, F & ¥ p e A BT MOOCs i s o ;kifwﬁ FENRTANIE SO R 5
PRI T R By o (2009)
Y F Tk
4. 25 R 7EINLFHAS oRieRR -
(2009)
R F > E ok
M % | 15. % MOOCs #% ik374e » & 2 A ehpdb B LR
(2009)
74

16. R EERILEATE At r P> 7 FFI P2 2

Eenprdt o € R NPT AR o

2 F Lk

(2009)

17.MOOCs € =P 7 g Hpenidhalf & f6 > 34 0 F EAAT

2 F Lk
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(N
L=
She
—(\
A
213
=
ik
=

W N
18. 54 ¢ £ w 3| MOOCs * #e¥ it H£1% % ©
(2006)

LR N
19, 2 45 5 & MOOCs  ieh it 112 % o
(2006)

200 AEAEF AT REY PF q‘g &k MOOCs 7% &c | 3 R4&F ~3P &

LR | EixE oo (2006)

LR fro F > Lt
21.MOOCs #Az ¢ iR B & £ 3 PR -
(2009)

DR INESUEES
20, % & 1w PP 4 & R 42 MOOCs Az -
(2009)

23. TR H B AL A SR BV HAL o A g BE | e F Lk

iz * MOOCs e3A®. o (2009)

Fr & TR REHAs

Ay @ % SPSS19.0 2 grAg it g e S wranl B TR E AT 0 WA
B P AT o
— N R A

PR ERT AL ?}ng‘ﬁfﬁ AFRFER AL XA PREDZ R
fRfR A ens G ST HOFED AP RE S p Ao B R E
2R AR T LELIRRE S N ORISR TR EY X
HRLAT R o
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= ~ ¥ % 72 » 47 (Exploratory Factor Analysis » EFA)

AT R AT E-B* U0 AR R T T & TR
S e PN R R L AR TR o X nERE LA 0 50 FP kiR LR T
FoBFTEAEME O NE A RFREERZPIEMETFZEFE R HER S
0.40 (#fgk e » 2010) > &%éfi.%:*ﬁ'ﬁxﬂ:ﬁv% BrFlES &L
Z o~ RREAY

~F2 % 12 Cronbach” s a 78 § 4 chp 38— k4% Cronbach’ s o f& 43"
035 B R o3 NIESR  F 12300507 2 S FHRZ I FH0T SRR
4+ (Nunnally,1978) -

LR Rl s S e
AFETHET IR RET PSR FRT B Y F aoop

MU LB B Aok M AR AR L IR e LEF MFL

E0 VA R MY HARERORIFE S F B Y FELITT & MOOCs e3f & ¢h3
FRTEHRFRY FY F b AR AR p Roni M A
BIRER LFE o B3 A F AL B (p<0.05) > B * Scheffee 2 &7 E (50 114
AR RAF LT Bl B ) -
AR EHEREARM A AT

AFETEHY LR HAF LA A 47205 ~ DY AERE . p Ao -
MR Y R P ARR > BAPK B0 1 2 B> &7 2 4B >
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FARM AB A 0oL 2 B > Bl& T fARN o
= bR

KFE S8R 5 A AT ST O AR A

BE T 07 4T SRR AR SDIRRIT ) o AR~ 1 R

TIPTREE 7L NERE e

e

B Un (7 4 1% 5 TERI R e BER R IT 5 2 iR 58 i o TR P B 2R dicehodp B AR

B AR L TEIR] R BT Hdp B AR MUARSE o
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342

SREAAT =

#(7¥)(2008) - B thi74 - (R iEf *JEgan) - £ 47 1 T m o

£ 3£(2005) - wE R R EFT R EHAER LMW AL -0 ¥
R EREPZFASERB - R F 7 A FFREEMLAREITH LGS -

£ 5 > (F)(2005) - 17 gERBEARIE - (R T%ﬁ : Roger A Hartley,William
Rudelius) « 4 # 7 @ & 6% f o

i % 4% (2013) - /_CAl 3] MOOC- s ¢ #c =8 ¥ ehw fg g + pe - T&D > 180 -
1-28 -

EF0(2013) o T LE-EEkET o RV BRI 0 1115 267-268 -

v % #((2012) - E i+ 8 ¥ - B~p http://terms.naer.edu.tw/detail/1453901/ -

Z KA ~FHP K (2006) c ARFR T~ A &FF O BL b O R RAAFMY B
W2 BB T o F43R% 0 3(2) 0 149-168 -

3% £(2018) c NP HBXFNFEHE NIRRT FL LG EAMRE BB - P
BRPECFEFER TGS -

% & 15(2010) o epepd o B 2 o E B R RR RS R o AL
HAFEY gL AR me o

2 %(2018) o BN M B Y T4 i B Rk o HEFE > 5495 6-11 -
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